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About the Company: 
Latent View Analytics Ltd (Latent View) incorporated in 2006 in Chennai, is a global digital analytics company that                   
inspires and transforms businesses to excel in the digital world by harnessing the power of D&A. The company provides a 
360-degree view to their digital customers thus assisting the firms/companies to predict new revenue streams,                     
anticipate product trends and popularity, improve customer retention rates and optimise investment decisions. The 
company is regarded as the first pure-play analytics company listed on the Indian bourses in 2021. With a strong                  
reputation as a trusted partner, Latent View serves an extensive clientele including Fortune 500 companies in sectors 
such as Technology, CPG & Retail, BFSI/Financial Services and Industrials. Some of the key clients include Adobe, Uber 
Technology and 7-Eleven. As an analytics provider with capabilities across business functions, the company engages with 
several key stakeholders within the client organizations, including CFOs for finance and risk analytics, Chief Marketing 
Officer (CMOs) for marketing insights, Chief of Human Resources (CHRSs) for HR analytics, Chief Supply Chain Officer 
(CSCO) for supply chain analytics. Mr. Venkat Viswanathan is the Chairperson of the company. 
 

Results: Quick Glance:  

• The net sales for the quarter reported a growth of 21.5% to Rs2,869mn as compared to Rs2,360mn in the same quarter 
last year 

• The Ebitda margins for the quarter under review stood at 19.8% as compared to 21.4% in the comparative quarter last 
year. Excluding the adjustments related to annual wage hike, lower revenue due to completion of one-off projections 
in Q4 and lower travel cost in Q1FY27, the adjusted Ebitda margins stood at ~20.4% 

• The company reported profit of Rs471mn as compared to Rs506mn in the same quarter last year 

• The EPS for the quarter stood at Rs2.33 compared to Rs2.46 in the corresponding period of last year 
 
Conference Call Highlights: 

• The revenue split (in Q1FY27) based on industry stood as Technology at 58%, CPG & Retail at 15%, Financial Services/
BFSI at 20% and Industrials & Others at 7% 

• Under the CPG & Retail domain, the revenue has seen a drop of ~32% on a q-o-q basis. With regard to the one-off  
engagements that were visible in Q4FY26 for the CPG vertical, the company couldn’t observe an extension to the               
follow-on work in Q1FY27; the quantum stood at ~USD800-850k. Going forward, the Management expects Q2 to              
witness a strong growth for this vertical and is anticipated to grow at ~25% on a q-o-q basis which would led by the 
deal pipeline that the company already has. In Q1FY27, the company added 1 new logo which was for food &                    
beverages and apparel sector while the company is also working on other areas as well 

• Technology: the revenues reported a growth of ~4% on a q-o-q basis. The company observed a consolidation in this 
vertical largely on account of insourcing one of its accounts, the full effect of which was seen in Q1FY27. The company 
does have certain large opportunities worth USD15mn+ which are under the pipeline which is expected to add to the 
overall numbers in FY27E. The Management expects a bounce back in one of its large account to happen very soon and 
the company is also already witnessing certain greenshoots in terms of the overall opportunities in the same account; 
the area of interest/business domain would be more skewed towards the cloud space, finance function. The overall 
technology vertical is expected to grow going forward as well but the exact % growth would be guided by the                        
Management towards the end of Q2FY27 

• For the BFSI space, the revenue grew by 24% on a q-o-q basis. During the quarter under review, the company added 6 
new accounts in the auto components and BFSI segment. In addition to this, the company has also commenced certain 
works for its clients in the AI data center infrastructure space 

• Industrials and others: the revenues for these grew by ~10% on a q-o-q basis 

• As a portfolio, the company has project led work at ~15-18% while managed services at ~65-70% 

• As far as the deal pipeline is concerned, the company foresees a strong and healthy traction in the BFSI, healthcare and 
the CPG & Retail vertical; the company is almost on the verge of signing a deal with one company in the tech domain 
and expects an expansion in the retail, automotive and technology sector as well 

RECOMMENDATION SNAPSHOT 
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Conference Call Highlights (contd.): 

• AI developments: continues to play an increasingly important role across the business, impacting 81% of the                   
engagements, with 35% of the projects focused on delivering Al-driven outcomes for its clients (primary AI) and the 
Management expects this to increase even further. The Management indicated of witnessing ~15+ opportunities that 
are generated in the AI deals; additionally, the company is also actively pursuing 14+ opportunities which if                     
materialised is expected to generate close to half a million dollars of revenues in each one of them in FY27E alone. The 
company is already recognised as a partner by Anthropic as well as OpenAI and would accelerate the program going 
forward as well. Internally there are plans to hire a Chief Technology and AI Officer in the organisation 

• Databricks: the revenues in Q1FY27 stood at USD7.8mn and the Management expects this to scale upto USD8.5mn in 
Q2FY27. There are couple of opportunities in the pipeline which would assist in driving the revenues even further 

• Latent View Analytics Corporation, (a material & WoS) executed a Simple Agreement for Future Equity Notes (SAFE 
Notes) on 01st April, 2026 for a strategic investment of Rs279.9mn (USD3mn) in Healtheon Al Inc., specialized in                    
agentic-AI framework for Revenue Cycle Management (RCM) services for healthcare providers in the US. This company 
is now in the process of building out the agents 

• With regard to Decision Point, the proposed acquisition for the balance 20% stake has been witnessing delays due to 
differences in the interpretation and computations defined in the SPA, between the company and the selling                     
shareholders relating to consideration payable as per the SPA, which during the quarter, amongst other things, is                
subject to legal proceedings. The consideration based on the interpretation and position taken by the selling                      
shareholders in this regard is Rs2,219mn; however, based on the Latent View Management best estimate of the                   
obligation, supported by external legal opinion, the value of redemption liability can be upto a maximum of Rs708mn, 
which has been appropriately provided for as at 30th June, 2026 

•  During the quarter under review, Latent View has added 7 new logos. Some of the prominent key client wins bagged 
in Q1FY27 included, (i) end-to-end data and business intelligence platform development, along with secure self-service 
reporting, to ensure faster, more precise decisions for a global data center infrastructure provider, (ii) pricing and    
supply chain analytics and foundational data support to enable smarter data-driven decisions across the value chain for 
a US-based recycled OEM automotive parts provider, (iii) unified data mesh architecture, cloud and platform                    
modernization, and enterprise data governance for a global industrial automation company, (iv) supply chain                 
automation and high-impact workflow automation for a global activewear brand, (v) Al-powered accelerator to                 
automate Bl migration, enterprise data quality improvement, and data modernization for an audio and auto tech        
leader, (vi) strategic marketing analytics and dashboard modernization, with advanced Al-driven customer analytics 
and measurement frameworks for a leading asset management firm and (vii) cloud data migration, platform                     
engineering, and data foundational work for a global fintech platform 

• The company serviced ~96 clients in Q1FY27; the client categorisation of the same in terms of revenue stands as: 6 
(over Rs500mn), 12 (Rs100-500mn), 10 (Rs50-100mn) and 68 (under Rs50mn). Contribution from top 5/10/20 clients in 
Q1FY27 came in at ~57%, ~72% and ~86% respectively. The total employee count in Q1FY27 stood at 1727 with CoE at 
1412. Geographic split stood as North America: 90%, Europe & UK: 2% and RoW: 8%. The utilisation rate for Q1FY27 
came in at ~85% as against ~82% in Q1FY26 

• Financials: (i) the gross margins for the quarter stood at ~48%; this was slightly lower as compared to FY26 levels of 
~50.8% which was on account of impact of wage hike, the adjusted Ebitda margin {annual wage hike upto senior                  
associate level in Q1FY27: ~(2.7%), lower revenue due to completion of one-off project in Q4 and client specific                 
insourcing: (1.9%) and lower travel cost: 1.0%)} stood at ~20.4% during the quarter under review. Q1 is generally a 
quarter where the company undertakes a wage revision for its workforce and during the quarter the company                          
undertook the same for almost 70% of its workforce (~40-50bps additional impact is expected in Q2FY27 on account of 
wage revision); the wage hikes on an average for the entire organisation stood at ~8%. The Management has stated to 
maintain its guidance for Ebitda margins at ~21-22% for FY27E, (ii) the SG&A cost as a % to sales stood at 8.8%             
attributed to lower travel costs, (iii) the COE cost as a % to sales stood at ~2.6% in Q1FY27, (iv) Q1FY27 is the last                
quarter in terms of booking the transaction related expense, (v) The Management continued to retain its FY27E                    
revenue guidance of ~12% growth and if the conversions are undertaken as expected then the company can also grow 
better than the stated guidance 
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Financials: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Outlook and Recommendations:  
The performance for the quarter under review was attributed to a continued momentum seen in the BFSI vertical which 
reported a growth of ~110% on a y-o-y basis while the other verticals too continued on the growth trajectory. All of this 
translated into revenue growth of 21.5% on a y-o-y basis whereas in USD terms the revenue stood at USD30.3mn; 
growth of 9.9% on a y-o-y basis and drop of ~3.5% when compared sequentially. The prime reasons for a sequential drop 
in sales were attributed to CPG & Retail, the one-off projects (especially from Decision Point) which did not translate into 
the follow-up/extension work which led to lower revenue realisations for this vertical during the quarter under review, 
an insourcing headwind that was faced in one of the large tech accounts and client specific volume discount (~USD400k) 
request under the BFSI vertical; (this was after having achieved reasonable annual run-rate captured via this client after 
it was onboarded in Feb). The company’s existing client base saw a growth of ~4.2% on an LTM basis. Ebitda margins 
stood at 19.7% while the adjusted Ebitda margins stood at 20.4% in Q1FY27. Higher other expenses and depreciation 
when compared on a y-o-y basis impacted the overall profitability level that de-grew by 6.8%. With regard to deals and      
pipelines, with underlying opportunities, the Management expects a positive reversal under the CPG & Retail vertical          
especially from the Europe and LatAm markets in the subsequent quarters. For the technology vertical, the company 
expects good traction from its large account in a shorter span and overall the vertical is expected to grow, backed by 
huge opportunities already underway. The company has indicated several other prospects especially in the data             
engineering as well as the lifescience space; expecting green shoots to materialise in the upcoming quarters. To achieve 
the USD200-220mn sales mark by FY28E, the organic piece would be mainly driven by traction from the BFSI, retail        
market place (e-comm/food providers) domain whereas the inorganic portion would be derived from a mixture of 
healthcare and lifescience. The company already has LOIs with appropriate discussions in place. AI continues to play an 
important role across the business operations  and going ahead the Management expects primary AI (these could range 
from services across marketing spends, supply chain inventory, optimising decision making) to be margin accretive.                    
Investments related to hiring is expected to be incurred in the AI domain. Overall, the company would continue to focus 
on deal pipelines and conversions, inorganic opportunities largely in healthcare, lifescience and data engineering,                    
gradually scaling the primary AI contribution and further strengthen the relationship with the clients. In the current        
scenario, how well the deal pipeline executes alongwith the growth that is expected from few of its accounts in the CPG 
and Tech vertical coupled with the legal outcome that is awaited for the settlement related concerns at Decision Point, 
are the key pointers to the tracked. We maintain a hold on the stock for a target of Rs375. 

Performance (Q1FY27) 

Q1FY27 Result (Rs mn) Jun-26 Jun-25 y-o-y Mar-26 q-o-q FY26 FY27E 

Total Revenue 2869 2360 21.5% 2886 (0.6%) 10602 11790 

EBITDA 567 504 12.4% 675 (16.1%) 2363 2535 

Other Income 213 234 (9.1%) 162 31.6% 758 835 

Interest 15 23 (35.7%) 25 (41.1%) 100 100 

Depreciation 112 96 16.6% 105 6.9% 409 444 

Exceptional Items 0 0 - 0 - 0 0 

Tax 182 114 59.7% 157 16.2% 590 721 

Net Profit 471 506 (6.8%) 551 (14.5%) 2021 2106 

Sector: Computers-Software & Consl. 



DISCLAIMERS AND DISCLOSURES- 
 
Progressive Share Brokers Pvt. Ltd. and its affiliates are a full-service, brokerage and financing group. Progressive Share Brokers Pvt. Ltd. (PSBPL) along with its affiliates are participants in                   
virtually all securities trading markets in India. PSBPL started its operation on the National Stock Exchange (NSE) in 1996. PSBPL is a corporate trading member of Bombay Stock Exchange            
Limited (BSE), National Stock Exchange of India Limited (NSE) for its stock broking services and is Depository Participant with Central Depository Services Limited (CDSL) and is a member of                             
Association of Mutual Funds of India (AMFI) for distribution of financial products.  
 
PSBPL is SEBI registered Research Analyst under SEBI (Research Analysts) Regulations, 2014 with SEBI Registration No. INH000000859/Research Analyst BSE Enlistment No. 5049. PSBPL hereby 
declares that it has not defaulted with any stock exchange nor its activities were suspended by any stock exchange with whom it is registered in last five years. PSBPL has not been debarred from 
doing business by any Stock Exchange/SEBI or any other authorities; nor has its certificate of registration been cancelled by SEBI at any point of time. 
 
PSBPL offers research services to clients as well as prospects. The analyst for this report certifies that all of the views expressed in this report accurately reflect his or her personal views about the 
subject company or companies and its or their securities, and no part of his or her compensation was, is or will be, directly or indirectly related to specific recommendations or views                     
expressed in this report.  
 
Other disclosures by Progressive Share Brokers Pvt. Ltd. (Research Entity) and its Research Analyst under SEBI (Research Analyst) Regulations, 2014 with reference to the subject company (s) 
covered in this report-: 
 
· PSBPL or its associates financial interest in the subject company: NO 
 
· Research Analyst (s) or his/her relative's financial interest in the subject company: NO 
 
· PSBPL or its associates and Research Analyst or his/her relative's does not have any material conflict of interest in the subject company. The research Analyst or research entity (PSBPL) has not 
been engaged in market making activity for the subject company. 
 
· PSBPL or its associates actual/beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the date of publication of Research                  
Report: NO 
 
· Research Analyst or his/her relatives have actual/beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the date of publication 
of Research Report: NO 
 
· PSBPL or its associates may have received any compensation including for brokerage services from the subject company in the past 12 months. PSBPL or its associates may have received           
compensation for products or services other than brokerage services from the subject company in the past 12 months. PSBPL or its associates have not received any compensation or other 
benefits from the Subject Company or third party in connection with the research report. Subject Company may have been client of PSBPL or its associates during twelve months preceding the 
date of distribution of the research report and PSBPL may have co-managed public offering of securities for the subject company in the past twelve months. 
 
· The research analyst has served as officer, director or employee of the subject company: NO 
 
· Registration granted by SEBI and certification from NISM is in no way guarantee performance of the intermediary or provide any assurance of returns to investors 
 
PSBPL and/or its affiliates may seek investment banking or other business from the company or companies that are the subject of this material. Our sales people, traders, and other                               
professionals may provide oral or written market commentary or trading strategies to our clients that reflect opinions that are contrary to the opinions expressed herein, and our proprietary 
trading and investing businesses (if any) may make investment decisions that may be  inconsistent with the recommendations expressed herein. In reviewing these materials, you should be 
aware that any or all of the foregoing, among other things, may give rise to real or potential conflicts of interest including but not limited to those stated herein. Additionally, other important 
information regarding our relationships with the company or companies that are the subject of this material is provided herein. This report is not directed to, or intended for distribution to or 
use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction where such distribution publication, availability or use would be contrary 
to law or regulation or which would subject PSBPL or its group companies to any registration or licensing requirement within such jurisdiction. If this document is sent or has reached any      
individual in such country, especially, USA, the same may be ignored. Unless otherwise stated, this message should not be construed as official confirmation of any transaction. None of the 
material, nor its content, nor any copy of it, may be altered in any way, transmitted to, copied or distributed to any other party, without the prior express written permission of PSBPL. All      
trademarks, service marks and logos used in this report are trademarks or registered trademarks of PSBPL or its Group Companies. The information contained herein is not intended for        
publication or distribution or circulation in any manner whatsoever and any unauthorized reading, dissemination, distribution or copying of this communication is prohibited unless otherwise 
expressly authorized. Please ensure that you have read “Risk Disclosure Document for Capital Market and Derivatives Segments” as prescribed by Securities and Exchange Board of India before 
investing in Indian Securities Market. In so far as this report includes current or historic information, it is believed to be reliable, although its accuracy and completeness cannot be guaranteed. 
 
Terms & Conditions: 
 

This report has been prepared by PSBPL and is meant for sole use by the recipient and not for circulation. The report and inf ormation contained herein is strictly confidential and may not be 
altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or reproduced in any form, without prior written consent of PSBPL. The report is 
based on the facts, figures and information that are considered true, correct, reliable and accurate. The information is obta ined from publicly available media or other sources believed to be 
reliable. Such information has not been independently verified and no guaranty, representation of warranty, express or implie d, is made as to its accuracy, completeness or correctness. All such 
information and opinions are subject to change without notice. The report is prepared solely for informational purpose and its at the discretion of the clients to buy or sell or subscribe for      
securities or other financial instruments. Though disseminated to all the customers simultaneously, not all customers may receive this report at the same time. PSBPL will not treat recipients as 
customers by virtue of their receiving this report. 
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